Sports Medicine Sales Rep.

Sales Activities

e Local Strategy Execution

- Financial targeting of the region and following up its progress throughout a year

- Taking care of daily business of distributors including managing inventory level,
supplying, regulation and compliance

- Building up new product introduction plan

- Collaborating with ProfEd and Marketing to meet the qualitative and quantitative
expectation of the company

- Probing competitors’ activities to know the market insight and dynamics

e Key Customer Management

- Visiting key opinion leaders in the region regularly

- Designing regional event and congress to get aligned with the company strategy

- Introducing new and key solutions to the society

- Tracing in-market sales to collect market share info

Channel Management

¢ Building good rapport with key distributors in the region

¢ Assessing existing distributor and finding alternatives if necessary

e Communicating with distributors in various issues and resolving them
e Executing improvement and upgrade plan in each channel

Job Requirements

e Recent graduate or 1~3 years of experience in healthcare industry
e Good communication skill with HCPs and distributors

e Basic computer skills especially Microsoft Office

e Willingness to travel in specific region

e Good work ethics

Guidelines for Applicants
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